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Assessment: 

Continuing on with my goal to gain as much hands-on career experience as I can in these 

last couple months before graduating, I headed over to Dr. Dike’s office for a relatively short 

observation visit—that is, a visit that was shorter than the duration of my usual visits. Although 

the purpose of this visit was to ultimately be exposed to a variety of different neurological 

conditions, I was also able to surprisingly participate in the business aspect of medicine.  

Starting off the visit, Dr. Dike invited me to have lunch with him and a fellow 

pharmaceutical representative from Northera who was here to give the clinic information about 

the effectiveness of their drug in treating orthostatic hypotension. Orthostatic hypotension is a 
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form of low blood pressure that occurs when you stand up after sitting or lying down. It is a 

common symptom of patients with Parkinson’s disease, and thus this condition is detected quite 

frequently in neurology. As I sat midst the discussion, the most important aspect that I noticed 

was the overlaps in business and medicine. Last year in ISM, I had studied international 

marketing, and seeing how the Northera representative was using different marketing strategies 

to sell the drug was quite interesting. In that moment, it became apparent that knowledge is never 

futile, and different topics always connect to one another in some manner. Since the 

representative knew that I was a high school student, she spent extra time explaining how the 

drug worked in reference to the sympathetic system, so this meeting exposed me to both the 

business side and the scientific side of medicine.  

Following the lunch meeting, Dr. Dike and I started to visit patients, and the most 

interesting case I saw concerned a lady suffering from a pinched nerve in her cervical spine. 

Although her treatment was progressing fine, she was having trouble administering the 

self-injecting medication; her husband was apprehensive about injecting the medicine, and he 

had even accidently spilled last month’s medication. Thus, Dr. Dike spent some time with the 

couple to ease anxiety and he even let them practice administering the drug a couple of times. 

This showed me how medicine is often about teaching others and passing on knowledge. In fact, 

the most frequent compliment I hear patients give Dr. Dike is that he takes the time to explain 

the disease or condition in layman's terms using charts and scans unlike other doctors. In the 

future, I aspire to be like Dr. Dike and make sure my patients understand what exactly in going 

on with them.  
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Another interesting patient that I saw came in complaining of tingling and a cold 

sensation in the buttocks region. After Dr. Dike examined the patient, he explained how too 

much or too little cushioning can put too much pressure on the arteries and this can decrease 

blood flow to the buttocks and legs. Thus, Dr. Dike advised the patient to engage in more 

physical activity because sitting too much is often the main reason for such problems. Seeing this 

patient made me think about teenagers and how a majority of them sit for long periods of time. 

This case made it apparent that there are concrete negative consequences for sitting for too long, 

and physical activity is something that should be incorporated into everyone’s lives regardless of 

age.  

Overall, this visit was quite successful because I was able to broaden my perspectives on 

neurology and see how business and marketing are related to the medical field as well. 


